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Nureca Limited

Issue Snapshot:
Issue Open: Feb 15— Feb 17, 2021

Price Band: Rs. 396 — 400 (Discount of Rs
20 for Eligible Employee)

*|ssue Size: 2,500,000 eq shares
*|ssue Size: Rs. 100.0 cr

Reservation for:

QiB atleast 75% eq sh
Non Institutional upto 15% eq sh
Retail upto 10% eq sh

Face Value: Rs 10
Book value: Rs 73.78 (Sep 30, 2020)

Bid size: - 35 equity shares and in
multiples thereof

100% Book built Issue

Capital Structure:
Pre Issue Equity: Rs. 7.5cr
Post issue Equity: Rs. 10.0 cr

Listing: BSE & NSE

Book Running Lead Manager: ITI Capital
Limited

Registrar to issue: Link Intime India

Private Limited

Shareholding Pattern

Pre issue|Post issue
Shareholding Pattern % %
Promoter and Promoter 933 70.0
Group
Public & Employee 6.7 30.0
Total 100.0 100.0

Source for this Note: RHP
* = assuming pricing at higher end of band

Objects of Issue:

Background & Operations:

Nureca Limited (NL) is a B2C company engaged in the business of home healthcare and
wellness products, which offers quality, durability, functionality, usability and innovative
designs. It enables its customers with tools to help them monitor chronic ailments and
other diseases, to improve their lifestyle. It is a digital first company wherein it sells its
products through online channel partners such as e-commerce players, distributors and
retailer. Further, it also sells its products through its own website drtrust.in. NL has most
of the product lines supporting home health market in India, making it a one-stop solution
provider. Dr Trust is a known for its innovative products in the market, and, with the
segment showing significant potential for growth, The Company is positioned to show
significant growth.

NL has a diversified product portfolio, which primarily caters to home healthcare sector. It
provides an improved product mix to its customers and their preferences thereby
targeting a wider customer base. Its growth is further driven by its ability to make
available an assortment of quality products under trusted brands built by the Company.

Currently, products of NL is classified as portfolio under the following five categories such
as:

Chronic Device Products - which includes products such as blood pressure monitors, pulse
oximeters, thermometers, nebulizers, self-monitoring glucose devices, humidifier and
steamers.

Orthopedic Products - which includes rehabilitation products such as wheelchairs,
walkers, lumbar and tailbone supports and physiotherapy electric massagers.

Mother and Child Products - which includes products such as breast pumps, bottle
sterilizers, bottle warmers, car seats and baby carry cots.

Nutrition Supplements - which includes products such as fish oil, multivitamins,
probiotics, botin, apple cider and vinegar.

Lifestyle Products - which includes products such as smart scales, aroma diffusers and
fitness tracker.

NL continue to engage in various marketing initiatives to build brand awareness and recall
value for its products and to grow its market share. In addition to leveraging and engaging
its distribution network for marketing initiatives, it also undertake direct promotional
initiatives like advertising its products through digital marketing.

NL’s revenue from operations on a consolidated basis was Rs.994.26 million, Rs 618.97
million and Rs 200.51 million for Fiscal 2020, 2019 and 2018, respectively and Rs 1,221.45
million for the six months period ended September 30, 2020. Its revenue from operations
has grown at a CAGR of 122.68% during Fiscal 2018 to 2020. Restated profit after tax on a
consolidated basis was Rs 63.95 million, Rs 62.26 million and Rs 31.12 million for Fiscal
2020, 2019 and 2018, respectively and Rs 361.80 million for the six months period ended
September 30, 2020. Its net profit has grown at a CAGR of 43.35% during Fiscal 2018 to
2020.

NL proposes to utilise the Net Proceeds towards funding the following objects
e Funding incremental working capital requirements of the Company; and

e General corporate purposes.

Further, the Company expects to receive the benefits of listing of the Equity Shares, including to enhance its visibility and its brand
image among its existing and potential customers and creation of a public market for its Equity Shares in India.

Competitive Strengths

e Strong portfolio of products and consistent focus on quality and innovation
e Asset light business model and competitive products
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Nureca Limited

e Combination of technical expertise and understanding of Indian consumer preference
e Experienced Promoter with strong senior management team having domain knowledge

Business Strategy:

e Diversifying and strengthening NL's market by enabling it to cater to a wide range of geographies and customer Segments.
e Strengthening business through product innovation and new product launches.

e Strengthening up business through effective branding, promotional and digital activities.

e Retain and attract the best talent and develop a performance focused culture

Key Concerns:
e Depends on third parties to manufacture its products

e Depends heavily on channel partners such as third party e-commerce players, distributors and retailers and failure to manage the
distribution network efficiently will adversely affect its performance.

e Dependent on the maintenance of existing product lines and service relationships, market acceptance of new product and service
introductions and innovations for revenue and earnings growth.

e Experienced negative cash flows, and may continue to do so in the future, which could have a material adverse effect on NL's
business, prospects, financial condition, cash flows and results of operations.

e Certain unsecured loans have been availed by the Company which may be recalled by lenders at any time.

e If NL is unable to implement its marketing strategy in a cost-effective timely manner or at all, then its business, results of
operations and financial condition would be adversely affected.

e NL may not be able to correctly assess the demand for its products, which may adversely affect the business, financial condition
and results of operations.

e NL have significant working capital requirements for a continuing growth. Its inability to meet working capital requirements may
adversely affect the results of operations.

e NL has a limited operating and financial history, which makes it difficult to accurately assess future growth prospects

e Products and services are highly sophisticated and specialized, and a major product failure or similar event could adversely affect
the business, reputation, financial position and results of operations.

e [f NL is unable to maintain and enhance brand or fail to cost-effectively develop widespread brand awareness and maintain its
reputation, or if it fails to achieve and maintain market acceptance for its healthcare services or any negative publicity, its business
could suffer.

e The availability of look-alikes, counterfeit healthcare devices, primarily in domestic market, manufactured by other companies and
passed off as NL's products, could adversely affect the goodwill and results of operations

e Faces intense competition and may not be able to keep pace with the rapid technological changes in the health product devices
industry.

e Relies on third-party transportation providers for procurement of healthcare devices and for supply of its products and failure by
any of its transportation providers could result in loss in sales.

e Business has been affected by the COVID-19 pandemic and may continue to affect its business, results of operations and financial
condition.

e Significant challenges or delays in Company’s innovation and development of new products, technologies and indications could
have an adverse impact on the Company’s long-term success.

If NL is unable to collect its dues and receivables from its clients, its results of operations and cash flows could be adversely
affected.
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Nureca Limited

e Faces foreign exchange risks that could adversely affect the results of operations and cash flows.

e Inability to obtain, renew or maintain statutory and regulatory permits and approvals required to operate business may have a
material adverse effect on the business, financial condition and results of operations.

e Relies extensively on operational support systems, including information technology systems in managing supply chain,
procurement process, logistics and other integral parts of the business, failure of which could adversely affect the business,
financial conditions and results of operations.

e The COVID-19 pandemic, or any future pandemic or widespread public health emergency, could materially and adversely impact
NL’s business, financial condition, cash flows and results of operations.

e Fluctuations in the exchange rate between the Rupee and foreign currencies could have an adverse effect on the value of the
Equity Shares in those currencies, independent of its operating results.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is meant for sole use by the recipient and not for circulation. The information and opinions contained herein have been compiled or arrived
at, based upon information obtained in good faith from sources believed to be reliable. Such information has not been independently verified and no guaranty, representation of warranty, express or
implied, is made as to its accuracy, completeness or correctness. All such information and opinions are subject to change without notice. This document is for information purposes only. Descriptions
of any company or companies or their securities mentioned herein are not intended to be complete and this document is not, and should not be construed as an offer or solicitation of an offer, to buy
or sell any securities or other financial instruments.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use by, any person or entity who is a citizen or resident or located in any locality,
state, country or other jurisdiction where such distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would subject HSL or its affiliates to any
registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the same should be ignored and brought to the attention of the sender. This
document may not be reproduced, distributed or published in whole or in part, directly or indirectly, for any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could have an adverse effect on their value or price, or the income derived from
them. In addition, investors in securities such as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk.

It should not be considered to be taken as an offer to sell or a solicitation to buy any security. HSL may from time to time solicit from, or perform broking, or other services for, any company
mentioned in this mail and/or its attachments. HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position in, and buy or sell the
securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market maker in the
financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other potential conflict of interests with respect to any
recommendation and other related information and opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the damages sustained due to the investments made or any action taken on basis of this
report, including but not restricted to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the dividend or income, etc.

HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks, securities and financial instruments dealt in the report, or may make sell or
purchase or other deals in these securities from time to time or may deal in other securities of the companies / organizations described in this report. HSL or its associates might have managed or co-
managed public offering of securities for the subject company or might have been mandated by the subject company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from t date of this report for services in respect
of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a merger or specific transaction in the
normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly,
neither HSL nor Research Analysts have any material conflict of interest at the time of publication of this report. Compensation of our Research Analysts is not based on any specific merchant banking,
investment banking or brokerage service transactions. HSL may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served as an officer, director or employee of the subject company. We have not
received any compensation/benefits from the subject company or third party in connection with the Research Report.

HDFC securities Limited, | Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp. Crompton Greaves, Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400
Fax: (022) 2496 5066 Compliance Officer: Binkle R. Oza Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600

HDFC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA Reg. No. POP: 11092018; IRDA Corporate Agent License No.: CA0062; SEBI Research
Analyst Reg. No.: INH000002475; SEBI Investment Adviser Reg. No.: INA000011538; CIN - U67120MH2000PLC152193

Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before investing.

Disclaimer : HDFC securities Ltd is a financial services intermediary and is engaged as a distributor of financial products & services like Corporate FDs & Bonds, Insurance, MF, NPS, Real Estate services,
Loans, NCDs & IPOs in strategic distribution partnerships. Investments in securities market are subject to market risks, read all the related documents carefully before investing. Customers need to
check products &features before investing since the contours of the product rates may change from time to time. HDFC securities Ltd is not liable for any loss or damage of any kind arising out of
investments in these products. Investments in Equity, Currency, Futures & Options are subject to market risk. Clients should read the Risk Disclosure Document issued by SEBI & relevant exchanges &
the T&C on www.hdfcsec.com before investing. Equity SIP is not an approved product of Exchange and any dispute related to this will not be dealt at Exchange platform.

This report is intended for non-Institutional Clients only. The views and opinions expressed in this report may at times be contrary to or not in consonance with those of Institutional Research of
HDFC Securities Ltd. and/or may have different time horizons. Mutual Fund Investments are subject to market risk. Please read the offer and scheme related documents carefully before
investing.

/-/RETAIL RESEARCH

¢




